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Job Title: Territory Sales Manager 
Company: CMA Technology

Job Summary
Are you a driven sales professional who loves the thrill of the hunt and building your own territory from the ground up? CMA Technology is looking for a high-performing Territory Sales Manager to own and grow a dedicated sales territory in the field.

In this dynamic outside sales role, you’ll prospect for new business, forge strong relationships with decision-makers, and close deals that deliver cutting-edge IT solutions and robust cybersecurity protections. You’ll guide prospects toward our proven architecture and best practices, help them reduce operational risk, and become their trusted advisor — turning initial conversations into long-term, high-value partnerships.

If you’re motivated by uncapped earning potential, enjoy being out in the field meeting customers face-to-face, and thrive on exceeding revenue targets, this is your opportunity to take ownership of your success and drive significant growth for CMA Technology.

Key Responsibilities
· Own and actively grow your assigned sales territory through proactive prospecting, networking, and in-person client meetings.
· Conduct compelling presentations, solution demonstrations, and workshops to showcase the value of CMA Technology’s IT services and cybersecurity solutions.
· Identify customer needs and strategically align them with our modern architecture, best practices, and support procedures.
· Champion our initiatives in advanced cybersecurity defenses and operational risk reduction, positioning CMA Technology as the go-to partner for secure and resilient IT environments.
· Negotiate contracts, close new sales, and expand opportunities to consistently meet or exceed quarterly and annual revenue targets.
· Build and nurture long-term customer relationships that drive satisfaction, retention, and future business growth.

Qualifications
· Proven track record of success in outside/field sales, preferably in IT services, technology solutions, or cybersecurity.
· Strong understanding of IT support, cybersecurity principles, and operational risk management.
· Excellent communication, presentation, and negotiation skills with the ability to influence executives and decision-makers.
· Self-motivated hunter with exceptional prospecting, closing, and relationship-building abilities.
· Results-driven mindset with a focus on achieving and surpassing sales goals.
· Willingness and ability to travel regularly within the assigned territory (valid driver’s license required).

Why Join CMA Technology?
· Take full ownership of your territory with the autonomy and freedom that comes with true field sales.
· Enjoy a competitive base salary plus uncapped commission structure with realistic six-figure earning potential.
· Work with innovative IT and cybersecurity solutions that make a real difference for businesses.
· Join a supportive, high-performing team that values hustle, innovation, and customer impact.
· Gain excellent opportunities for career advancement in a growing technology company where your results are rewarded.
· Our employees consistently tell us we are the best place they have ever worked!

Ready to own your territory, close big deals, and accelerate your sales career? Submit your resume to hr@cmaaugusta.com and become a key driver of growth at CMA Technology!
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